Buyer Aptitude Questionnaire

Please answer the following questions as honestly as you can with a simple yes or no answer.

1.  Do you enjoy shopping for products or services?

2.  Do you like talking on the telephone to salespeople?

3.  Do you like to take interviews?

4.  Do you feel you are good at arithmetic?

5.  Do you know how to take percentages?

6.  Are you good with money? Do you control your expenses in comparison to your income?

7.  Are you always truthful and honest when dealing with business people?

8.  Do you bargain to get a lower price?

9.  Do you complain to the seller or server when you don’t receive the product or service you expect?

10.  Do you consider yourself a patient person?

11.  Are you usually tolerant of mistakes by others?

12.  Do you believe you are capable of persuading someone to your point of view?

13.  Do you feel you could fire someone fairly easily if necessary?

14.  Are you just as happy sitting behind a desk day after day as traveling to distant locations?

15.  Are you comfortable meeting strangers?

16.  Do you listen carefully to others rather than wanting to do all the talking?

17.  Do you enjoy and are you good at detail work?

18.  Do you enjoy and are you good at writing letters or written reports?

19.  Do you like to read technical material?

20.  Would you be comfortable trying to telephone the president of a “Fortune 500” company?

21.  Do you raise your voice when complaining?

22.  Are you or would you be timid about asking for better terms or conditions?

23.  Are you or would you be timid about telling suppliers that they are doing a poor job?

This questionnaire provides a self-assessment for individuals who think they would like to become buyers or who are already buyers and want to evaluate their personality traits for purchasing success. The form may also be used to help judge the suitability of buyer candidates for new employment.

