| 1.Build good relationships

[Z.Stick commitments

| 3.Be helpful

10.Your personality

[4.Ana|yzing skills |

Require

[1.Analyze uncertainty 9.Risks and chances

[1.Find solutions
8.Know about your prospects
[2.Sales conversations

| 1.Explore values

|2.Time-intensive integrations 7.Analyze end results

[3.Fo||ow—up collaborations |

[1.Niche markets
6.Choose suitable markets
[Z.Long-term visions =)

Sales Strategies

—

1.Digital marketing tools

2.Influencers marketing

3.Rich your contents 1.Story-style]

1.Email marketing]w

2.Socia media]

1.Brand awareness] Sales and markting

2.Incentive plans]

1.Seek more possibilities]

4.Flexibility

2.Gaining trust |

5.Keep following up

1.For definitive answers]

2.Search for referrals]




