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OVERVIEW 

Account Plan Pro for Salesforce.com is an integrated application that 

enables Account Managers to create and execute Strategic Account Plans 

to improve sales results. 

It is designed to respond to the 7 requirements of an Effective Sales 

Planning app: 

1. Enable creation of strategic plans – shifting from a tactical 

approach 

2. Prioritize accounts and opportunities 

3. Execute plans by having them in Salesforce.com 

4. Provide visibility for Sales Management and Account Managers via 

reports and dashboard 

5. Straight-forward, easy to use and learn 

6. Works with your sales approach  

7. Good Value in dollars and training time 

DESCRIPTION 

Account Plan Pro is used by account managers, sales managers and 

executives for creating and managing account plans and the associated 

strategies and execution of tactics for these plans. Typically, the 

planning process is performed on the critical few, top current accounts 

and prospects. The plan guides the account manager through all of the 

activities and pitfalls with managing top accounts. Just as useful for a 

vertical focus, Account Plan Pro provides the focus needed to penetrate 

the account and achieve even aggressive sales goals. 

KEY FEATURES 

Account Plan Pro enables improved Account Management by providing 

the following features: 

• Template for creating a strategic account plan that covers all key 

topics for effective account management 

• Pipeline information updates to show progress vs. sales goals 

• Dashboard and Reports enable account managers and sales 

managers to monitor progress and direct activities to achieve goals 

• Works in both Lightning and Classic user interfaces  

FEATURES & BENEFITS 

✓ Standardize the planning 

process across the entire 

sales force 

✓ The app calculates sum of 

closed and open opportunities 

✓ Funnel requirement and gap 

calculated by app- based on 

close ratio 

✓ Build an account plan; 

leveraging SWOT analysis 

✓ Easily bring opportunities 

into the account plan via 

Select Opportunity function 

✓ Create a target opportunity 

list and a plan to win each 

one 

✓ Generate tasks and events 

for each strategy 

✓ Build a task list based on the 

overall account view. 

✓ Create strategies for 

building strategic 

relationships 

✓ Generate partner strategies 

to win in the account 

✓ Route the plan to the 

manager for review, approval 

✓ Generate a PDF of the plan 

✓ Reports and dashboards to 

track and guide progress 

✓ Access plans via a web 

browser or Salesforce 1 

Mobile 

✓ User Interfaces: both Classic 

and Lightning user interfaces 

http://www.plan2winsoftware.com/
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LIGHTNING UI DASHBOARD 

 

CLASSIC UI DASHBOARD 

 

Dashboard for effective Account Management. 

http://www.plan2winsoftware.com/


 

  Plan2Win Software. 2018 All Rights Reserved 

Account Planning Pro Overview 

LIGHTNING UI REPORTS 

 

CLASSIC UI REPORTS 

 

Reports provide insight for plan implementation and management. 

http://www.plan2winsoftware.com/
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LIGHTNING UI ACCOUNT PLAN SCREEN 

 

App calculates 
Sales Needed, 
Pipeline Gap 

Bring in Opportunities, Contacts, Generate PDF 

Account History, 
Trends 

http://www.plan2winsoftware.com/
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LIGHTNING UI ACCOUNT PLAN SCREEN (CONTINUED) 

 

 

 

 

 

Account Goals 

Tasks, Events 

http://www.plan2winsoftware.com/
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LIGHTNING UI ACCOUNT PLAN SCREEN (CONTINUED)  

 

 

 

 

Opportunities 

Strategies and Tactics 

SWOT Analysis 

Account Relationships 

http://www.plan2winsoftware.com/
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LIGHTNING UI ACCOUNT PLAN SCREEN (CONTINUED)  

 

 

  

Team Members 

Partners 

http://www.plan2winsoftware.com/
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CLASSIC UI ACCOUNT PLAN SCREEN: ACCOUNT INFORMATION 

 

 

Bring in Opportunities, 
Contacts, Generate PDF. 

App calculates Sales 
Needed, Pipeline Gap 

Capture Account 
History, Trends. 

Identify Goals. 

http://www.plan2winsoftware.com/
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CLASSIC UI ACCOUNT PLAN SCREEN: SWOT, STRATEGY 

 

From Strategies, generate Tasks & Events; connecting strategies to action. 

CLASSIC UI ACCOUNT PLAN SCREEN: OPPORTUNITIES, RELATIONSHIPS, TEAM, 

PARTNERS, ACTIVITIES 

 

Generate Strategies 

and Tactics. 

Conduct SWOT 

Analysis. 

Prioritize and include 

Opportunities 

Activity History 

Team Member Roles, 

Deliverables, Due Dates 

Partner 

Strategies 

Relationships, Roles, 

Support, Strategies 

http://www.plan2winsoftware.com/
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CLASSIC UI OPPORTUNITY STRATEGY 

 

 

  

Generate Opportunity Strategy for each Opportunity 

http://www.plan2winsoftware.com/
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SELECT OPPORTUNITIES SCREEN 

SELECT OPPORTUNITIES: 

1. Check the box on the left of the opportunities you want to include in the plan. 

2. Click on the column header (Name, Account, etc.) to sort the table by that parameter. 

3. You can do a secondary sort by selecting the secondary sort and then apply. 

4. Click “Show Closed” to show closed opportunities. Otherwise only open opportunities are shown. 

5. In the Opportunity or Account Name field, enter characters and the search will return opportunities 

with those characters in the Opportunity or Account Name. 

 

 

 

 

ADD OPPORTUNITIES INTO ACCOUNT PLANS FROM THE OPPORTUNITY PAGE 

Your Salesforce.com Admin can add the following sections to your Account and Opportunity pages. See our 

Set Up Guide. 

Add Opportunities into Account Plans from the Opportunity Page 

The Opportunity page will now have this section in it. Users can add the opportunity into the Account Plan 

from the Opportunity page using this section. 

 

Insert Opportunity into Account Plan from Opportunity page 

Select Opportunities to 

include in plan. 

Can show closed opportunities 

or only open opportunities. 

Can show opportunities based 

on a string of characters. 

http://www.plan2winsoftware.com/
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CLASSIC UI ACCOUNT RELATIONSHIP SCREEN 

 

Generate a plan for Each Key Relationship 

 

 

http://www.plan2winsoftware.com/
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CLASSIC UI REPORT: STRATEGY – ACTIVITY STATUS 

Report tracks Strategy to Actions 

  ACTIVITY    STRATEGY & TACTIC 

 

PDF OF GOALS, NUMBERS, OVERVIEW 

PDF provides time-stamped record of plan 

 

http://www.plan2winsoftware.com/
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SPECIFICATIONS 

Publisher       Plan 2 Win Software 

Type        Native Salesforce.com CRM application 
       Works in both Lightning and Classic user interfaces 
       Salesforce 1 Mobile ready 

Salesforce.com AppExchange Partner   Yes 

Pricing       $170/year per user 

Ask about quantity discounts 

• 30 Day Site License, Free Trial by clicking “Get it now!” 

• Discounts available for purchases of 35 licenses and more… including Territory Plan Pro 

• Includes user training for teams of 5 and more 

REQUIREMENTS 

Salesforce.com Edition    Professional 
Enterprise 
Unlimited 

Contact us to use our Account Planning app for Group edition 

 

Plan2Win Software 

925-932-2007 

info@Plan2WinSoftware.com 

http://www.plan2winsoftware.com/

