Business Plan for
Construction and
Excavation Company

This Business Plan for a Construction and Excavation Company allows
entrepreneurs or business owners to create a comprehensive and
professional business plan. This template form allows a business to outline
the company's objectives and detail both current company information as
well as any past performance. Companies should include a complete
market analysis in their plan to help showcase why their business strategy
will be effective in the market. Future company plans, including production
targets, management strategy, and financial forecasting, should be used to
demonstrate and confirm that the company's short-term and long-term
objective can and will be met. This model plan can be customized to best
fit the unique needs of any entrepreneur or owner that is seeking to create
a strong business plan.
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[Company Name] | 20__

Confidentiality Agreement

The undersigned reader acknowledges that the information provided by [Company Name] in this
business plan is confidential; therefore, reader agrees not to disclose it without the express written
permission of [Companv Namel.

It is acknowl lan is in all respects
confidential i wrough other means
and that any amage to [Company
Name].

Upon request
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1.0 Executive Summary

[Company Name]
[Name]

Address: [Address]
Email: [Email Address]
Phone: XXX-XXX-XXXX

Fax: XXX

[Compan 1o. The Company is
led by s years of hands on
expertise s services such as;
foundatio 1e lines, driveways,

Additional services

include re nagement.
The focus O C 54 S a e and effectively, give
back to

onscious operation.
document marketplace P

erosion ¢

[Compan ing grant funding in
the amou »ay off existing loan
and adve plow truck, lease an
excavatol trailer and open an

office locs DO NOT COPY

Based or COPYRIGHTED MATERIAL es for 2010, 2011

ane 2012 DOCSA4SALE, INC. o
WWW.DOCS4SALE.COM

Chart: Hi

P
Highlights

$600,000

$500,000

- docsdsale .

$300,000 document marketplace

$200,000

o - -
S0

2010 2011 2012

| 1.0 Executive Summary



Renaissance, Inc. Excavation | 2010

1.1 Objectives

Renaissance has three main objectives:

1. Work efficiently and effectively. We pride ourselves in doing the job right the first time.
We guarantee our work and have not had to return to any repair work performed. We have
not had a dissatisfied customer or complaint and we intend to keep it that way.
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2.0 Company Summary

[Company Name] is headquartered in Fairplay, Colorado.

[Name]

Address: [Address]
[Address]

Email: [E

Phone: X

Fax: XXX

[Compan
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Table: Start-up

Requirements

Start-up ‘

Start-up Expe
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Advertising
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3.0 Services

Renaissance, Inc provides excavation services such as:
foundations

water line installation and repair
septic systems
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4.0 Market Analysis Summary

According to the U.S. Department of Commerce, the U.S. excavation work industry includes
more than 18,000 establishments and employs more than 116,000 workers. This industry
covers special trade contractors primarily engaged in excavation work and digging foundations.
Contractors in this industry may also perform incidental concrete work; however, the
overall status of the U.S. excavation industry generally depends on the housing market.

Typically ue of all excavation
work in t ; than one-fifth and
educatior
Small, in rork industry. They
generally construction firms,
and othe ns in this industry,
though tt
Renaissar d 0 C S4 S al e | clients. [Company
Name] h document marketplace delivering superior
customer ance's potential is
excellent.
4.1 Market S
Over the DO NOT COPY in Park county have
closed, o COPYR'GHTED MATERIAL . are several small
excavatin isance intends to fill
the void DOCS4SALE |NC. ablish itself in town
at a high 4 sance will also focus
on Ithe ak WWW.DOCS[I_SALE.COM 1g all the necessary
tools.
Renaissat )cuses on the target
market, | y, Colorado. These
customer o deliver on their
expectati
The infor 1ce's main markets,
which are % air. All of our clients
will benef . e.
wwe  OCS4sale
e document marketplace )
Market Analys
2014
Potential Cust......_ Crawth CAGR
New Homes 30% 3 5 12 16 21 62.66%
Water line repair 30% 4 5 13 17 22 53.14%
Sewer line repair 30% 7 9 16 21 27 40.14%
Driveway repair 30% 6 12 18 23 30 49.53%
Total 49.53% 20 31 59 77 100 49.53%
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Chart: Market Analysis (Pie)
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4.3 Service Business Analysis

There are currently no excavating companies in Park County that have a business office. In
fact, all local excavation companies are operated from the owner's home office.

The excavation industry reauires eauioment that is verv costlv to purchase and

move. Ad 1 some cases, poor
excavatio the elements have
changed uations; in fact, the
Company )or excavation done
by its cur

As simple omer service has an

important 10se who appreciate
it. Skillfu siness the Company
desires.
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Company
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In the p companies. In each
instance wever each avenue
of work t do not itemize their
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bid. Furtr substandard. These
ocsdsale
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Renaissat n service offerings,
company site will  be another

method to generate steady business in our area.

Currently, Renaissance has been in conversation with several persons qualified to provide an
attractive and exciting web page; however, the Company hasn't made a final
decision. Renaissance is only considering web designers that are residents of the Fairplay,
Colorado community. The Company feels very strongly in keeping its funds within the
community.
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5.1 Website Marketing Strategy

Our website will be promoted on all of our marketing materials. We will advertise our site on

our business cards as well as in other industry related publications.
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e Years of knowledge in building on extreme slopes, unknown subsurface elements,
underground rivers and the ability to change its course due to site location as well as

erosion control.
e Expert excavating company you would want to do your project.

e Knowledgeable and friendly staff.

| 6.0 Strategy and Implementation Summary
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6.1.2 Weaknesses

[Company Name] has a few weaknesses. These weaknesses include:

e Currently lack the funds to purchase the equipment needed to handle all jobs. We have
rented items such as an excavator, mini excavator, compactor and pay a person to move

our back hoe.

rental
e Havin
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Opportun

e Growi
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6.3 Marketing Strategy

Renaissance's marketing strategy involves reinstating the Company's standing with the Better
Business Bureau as well as providing a letter of introduction explaining who we are as an
excavating company. Renaissance knows that its talents will benefit the homeowner as well as

the home builder.
Company. Furthermore,

Implementation will be measured by asking how the customer heard of our
Renaissance plans on contacting/introducing its service to the

market. C >t with the general
contracto
6.4 Sales Str
The owne work ethics; these
skills will any to provide their
excavatia part of building a
ocsdsale
Renaissat document marketplace ies in the Fairplay,
Colorado oject that was done
on a larg firmation that these
agencies ionally, Renaissance
will adver 3y techniques to gain
customer DO NOT COPY
6.4.1 Sales F COPYRIGHTED MATERIAL
The most icati ildi
DOCS4SALE’ INC. lications building as
well the ility as well as an
opportuni WWW.DOCS4SALE'COM lle large commercial
projects.
Renaissat lable. The Company
can actuz xcavation/back hoe
equipmer h the Company has
not purch unications bldg, the
Company to purchase a track
hoe.
[Compan
= docsdsale
e Comn
e Residt document marketplace
e Drive\ ), etc.
e Snow uring the months of
Noveriuer anu veceniuer. 11e saies 101 UIIS Ldleyuly IS baseu ull uie assumption that it

only takes an hour to complete this service.

The direct cost of sales include the cost of equipment, parts and the costs of fuel. The sales

forecast for 2010, 2011 and 2012 are $279,398 $527,667 and $631,950.
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Table: Sales Forecast

Sales Forecast
2010 2011 2012
Unit Sales
New Homes pa % il
Commercial E 2
Waterline 9
Driveway 12
Snow Plow 79
Total Unit Sal 109
Unit Prices 2012
New Homes $30,000.00
== docsdsale | &=
Waterline $4,000.00
Driveway document marketplace $3,333.00
Snow Plow $75.00
Sales
New Homes $210,000
Commercial E Do NOT CO PY $340,000
Waterline $36,000
Driveway COPYRIGHTED MATERIAL SR
Snow Plow $5,954
Total Sales DOCS4SALE' INC' $631,950
New Homes $3,000.00
Commercial E $17,000.00
Waterline $400.00
Driveway $333.30
Snow Plow $33.75
Direct Cost of
New Homes $21,000
Commercial E $34,000
Waterline $3,600
Driveway $4,000
Snow Plow document marketplace $2,679
I Subtotal Direc $65,279
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Chart: Sales Monthly

Sales Monthly
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6.5 Milestones

In order to achieve the growth and marketing goals that have been outline in this business
plan, the Company has deadlines to meet and ideas to implement. Some of these are outlined

below:
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Table: Milestones

Milestones
Milestone Start Date | End Date Budget Manager Department
Purchase dup—' ='---- *=--" TI20 10 $16 000 ™'ame] Operations
Obtaining a c« ime] Admin/Ops
building conti
Purchasing a1 ime] Operations
hoe lease
Purchasing a ime] Operations
Purchasing a ime] Operations
F550
Advertising/M ime] | Administrative
Hiring two em O C S S a e ime] Admin/Ops
Open office ime] Admin/Ops
location/equig document marketplace
Purchasing a¢ ime] Operations
equipment
Paying off exi ime] | Administrative
Reduction
Totals DO NOT CO PY
COPYRIGHTED MATERIAL
7.0 Hanagen DOCS4SALE, INC.
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Table: Personnel

Personnel Plan

| 2010 2011 2012
[Name]/Operator $31,998 $64,000 $64,000
Operator $15,000 $31,800 $33,708
Operator/Labc 910 U0 “"7 026 $23,347
[Name)/Admir 000 $52,000
Total People 3 3

| Total Payroll 826 $173,055

8.0 Financial

The curre
$403,000
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Cash

Balan

dos4sale

document marketplace

DO NOT COPY
COPYRIGHTED MATERIAL
DOCSASALE, INC.
WWW.DOCS4SALE.COM

dos4sale

document marketplace

3 in the amount of
in and advertise our
an excavator/track
office location.

ancial plan in more

8.0 Financial Plan




Renaissance, Inc. Excavation | 2010

8.1 Start-up Funding

[Company Name] start-up costs are detailed in the Start-up Table. The following table shows
how these start-up costs will be funded.

Table: Start-up Funding

Start-up Fund

Start-up Expe
Start-up Asse

Total Funding

Assets

Non-cashA_ss
=== docs4sale

Total Assets document marketplace

Liabilities and

‘Liabilities DO NOT COPY
Eonete L COPYRIGHTED MATERIAL
e DOCS4SALE, INC.

Total Liabilitie WWW-DOCS4SALE.COM
Capital

Planned Inves
Owner
Investor
Additional Inv
Total Planned

Loss at Start-i
=== docs4sale
document marketplace
Total Capital :

_Total FundingII i v ivvy g
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8.2 Important Assumptions

The table below presents the assumptions used in the financial calculations of this business
plan.

Renaissance's average per-unit revenue is estimated to be $3,211.47. The average per-unit
variable cost is estimated to be $342.87. The estimated monthly fixed cost $9,778.

8.3 Break-ev

For the C even is projected to
be 3. The k-even analysis has
been cal¢ that this gives the
investor ¢

== docs4sale

Break-even A document marketplace

| Monthly Units
Monthly Reve
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Chart: Br
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8.4 Projected Profit and Loss

[Company Name] Pro Forma Profit and Loss statement was constructed from a conservative

point-of-view, and is based in large part on past performance.

The sales for 2010, 2011 and 2012 are $279,398, $527,667 and $631,950, respectively. The

net profit for the same period

is $89,737, $152,677 and $215,138,

respectively. The

percentac .93% and 34.04%,
respectivi
Once the :avation equipment,
which cos 122,800 a year. The
F550 cosi stals $7,000 a year.
The office period, which totals
$2,000 a
0CsaSdlce
document marketplace
Table: Profit
Pro Forma Pr
' DO NOT COPY 2012
Sales $631,950
Direct Cost of COPYRIGHTED MATERIAL T $65.279
Other Costs o $3,165
Total Cost of DOCSA4SALE, INC. $68,443
Gross Margin WWW. DOCS4SA LE OCO M s563’506
Gross Margin 89.17%
Expenses
Payroll $173,055
Marketing/Pra $11,670
Depreciation $31,800
Insurance $10,000
Payroll Taxes $0
- docs4sale —
IO CTans document marketplace L
Profit Before | $307,340
EBITDA $339,140
Interest Expense $1,054 $0 $0
Taxes Incurred $38,459 $65,433 $92,202
Net Profit $89,737 $152,677 $215,138
| Net Profit/Sales 32.12% 28.93% 34.04%

I
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Chart: Profit Monthly
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Chart: Gross Margin Monthly

Gross Margin Monthly
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8.5 Projected Cash Flow

[Company Name] has applied for a grant of $403,000. In 2010, the Company forecast that it
will receive $403,000 in the month of July. After receipt of the Grant Funding, it will use the
grant to hire two employees, pay off existing loan and advertise services. Additionally, the
Company will purchase dump/ plow truck, lease an excavator/track hoe, purchase a business
vehicle, purchase a semi truck/trailer and open an office location. These purchases are reflected

in the pu

The Comj
back in Jt

The follov
in the firs

Table: Cash |

ST ——— e )
Pro Forma Ca

Cash Receive

Cash from Op
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Additional Ca
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67 $631,950
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Expenditures 2010 2011 2012

Expenditures from Operations

Cash Spending $57,498 $169,826 $173,055
Bill Payments $117,149 $160,229 $208,785
Subtotal Sper* = 0 WITH AT o0 a9 $381,840
Additional Ca

Sales Tax, VA $0 $0
Principal Rep: $0 $0
Other Liabiliti $0 $0

Long-term Lia $0 $0

Purchase Oth $0 $0
Purchase Lon $0 $0
== docsdsale i ..:
Subtotal Cast 155 $381,840

document marketplace

Net Cash Flov 12 $250,110

Cash Balance 162 $645,172
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$200,000
$160,000

$120,000

=~ docsdsale

document marketplace
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8.6 Projected Balance Sheet

Renaissance's net worth is $756,437, $909,113 and $1,124,251 for 2010, 2011, and 2012,
respectively.

Table: Balance Sheet

document marketplace

Pro Forma Ba
2012

Assets

Current Asset

Cash $645,172
Other Current $60,000
L — docs4sale
LONG-IETILAS document marketplace

Long-term As $516,000
Accumulated $79,500
Total Long-tel $436,500
Total Assets $1,141,672
Liabilities and DO N OT CO PY 2012
— COPYRIGHTED MATERIAL

Current Liabil

Accounts Pay DOCS4SALE’ | N c. $17,4%1
Current Borro $0
Other Current $0
Other Current WWW.DOCS4SALE.COM T
Long-term Lia $0
Total Liabilitie $17,421
Paid-in Capita $887,700
Retained Earr $21,413
Earnings $215,138
Total Capital $1,124,251
Total Liabilitie | ] l $1,141,672
Net Worth O C S S a e $1,124,251 1

8.0 Financial Plan
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8.7 Business Ratios

The table below presents the projected business ratios from the foundation, structure and
building exterior markets as a reference.

Table: Ratios

Ratio Analysi:

Sales Growth

Percent of To!

Other Current
Total Current
Long-term As
Total Assets

Current Liabil
Long-term Lia

Total Liabilitie
Net Worth

Percent of Sal
Sales

Gross Margin
Selling, Genel
Expenses
Advertising E
Profit Before |

Main Ratios

Current

Quick

Total Debt to
Pre-tax Retur
Pre-tax Retun

dos4sale

document marketplace

DO NOT COPY
COPYRIGHTED MATERIAL
DOCSA4SALE, INC.
WWW.DOCS4SALE.COM

dos4sale

document marketplace

Industry
Profile

-3.05%

40.82%
65.97%

34.03%

100.00%

34.49%

47.63%

82.11%

17.89%

100.00%

46.49%

18.39%

0.66%

6.62%

1.56

1.37

82.11%

233.82%

41.82%

8.0 Financial Plan
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2010 2011 2012

Additional Ratios

Net Profit Margin 32.12% 28.93% 34.04% n.a
Return on Equity 11.86% 16.79% 19.14% n.a

Activity Ratios
Accounts Pa n.a
Payment Day: | n.a
Total Asset Ti ) n.a

. an A~ an a=y an a=y

Debt Ratios
Debt to Net W !
Current Liab.

|

|

el

- i n.a
= docsdsale |
|

|

Interest Covel document marketplace

Additional Ra
Assets to Sale n.a
Current Debt/

e DO NOT COPY
Dividend Pay. COPYRIGHTED MATERIAL
DOCSA4SALE, INC.

WWW.DOCS4SALE.COM

dos4sale

document marketplace




Appendix

Table: Sales Forecast

Sales Forecast

Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec
Unit Sales
New Homes 0 0 0 0 0 0 | 1 0 0 0 0
Commercial 0 0 0 1 0 0 0
Buildings
Waterline 0 0 1 1 1 0 0
Driveway 0 0 2 1 1 0 0
Snow Plow 0 0 0 0 0 36 36
Total Unit Sales 0 0 4 3 2 36 36

- docsdsale & = « & =

New Homes $30,000.00 | $30,000.00 = $30 document markefplace 000.00 = $30,000.00 | $30,000.00 | $30,000.00 | $30,000.00
Commercial $170,000.00 | $170,000.00 @ $170 000.00 | $170,000.00 | $170,000.00 @ $170,000.00 | $170,000.00
Buildings

Waterline $30,000.00 $4,000.00 $4 000.00 $4,000.00 $4,000.00 $4,000.00 $4,000.00
Driveway $3,333.00 $3,333.00 $3 333.00 $3,333.00 $3,333.00 $3,333.00 $3,333.00
Snow Plow $75.00 $75.00 D 0 N OT CO PY $75.00 $75.00 $75.00 $75.00 $75.00

COPYRIGHTED MATERIAL

Sales

New Homes $0 $0 DOCS4SAI‘E' INC. 30,000 $0 $0 $0 $0
Commercial $0 $0 WWW.DOCS4SALE.COM $0 $170,000 $0 $0 $0
Buildings

Waterline $0 $0 $4,000 $4,000 $4,000 $0 $0
Driveway $0 $0 $6,666 $3,333 $3,333 $0 $0
Snow Plow $0 $0 $0 $0 $0 $2,700 $2,700
Total Sales $0 $0 40,666 $177,333 $7,333 $2,700 $2,700

dos4sale

document marketplace

Page 1



Table: Sales Forecast (Continued)

Appendix

Table: Personnel

Personnel Plan

Jan
[Name]/Operator $0
Operator $0
Operator/Laborer $0
[Name]/Admin $0
Total People 0
Total Payroll $0

DOCSA4SALE, INC.
WWW.DOCS4SALE.COM

dos4sale

document marketplace

Direct Unit Jan Feb Mar Apr May Jun Aug Sep Oct Nov Dec

Costs

New Homes 10.00% | $3,000.00 = $3,000.00  $3,000.00 = $3,000.00 = $3,000.00  $3,00000 @ $3,000.00 = $3,00000  $3,000.00  $3,000.00  $3,000.00  $3,000.00

Commercial 10.00% @ $17,000.00 | $17,000.00 @ $17 000.00 = $17,000.00 | $17,000.00 A $17,000.00 @ $17,000.00

Buildings

Waterline 10.00% $3,000.00 $400.00 § 400.00 $400.00 $400.00 $400.00 $400.00

Driveway 10.00% $333.30 $333.30 § 333.30 $333.30 $333.30 $333.30 $333.30

Snow Plow 45.00% $33.75 $33.75 $33.75 $33.75 $33.75 $33.75 $33.75

Direct Cost of

ocsdsale

New Homes $0 $0 $3,000 $0 $0 $0 $0

Commercial $0 $0 document marketplace $0 $17,000 $0 $0 $0

Buildings

Waterline $0 $0 $400 $400 $400 $0 $0

Driveway $0 $0 $667 $333 $333 $0 $0

Snow Plow $0 $0 DO NOT COPY $0 $0 $0 $1,215 $1,215

Subtotal Direct $0 $0 $4,067 $17,733 $733 $1,215 $1,215
|c(,.,,u,f53,es COPYRIGHTED MATERIAL |

Aug Sep Oct Nov Dec
$5,333 $5,333 $5,333 $5,333 $5,333
$2,500 $2,500 $2,500 $2,500 $2,500
$1,750 $1,750 $1,750 $1,750 $1,750

$0 $0 $0 $0 $0
3 3 3 3 3
$9,583 $9,583 $9,583 $9,583 $9,583

Page 2



Table: Profit and Loss

Appendix

Pro Forma Profit and Loss
Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec
Sales $0 $0 $0 $0 $0 $0 $48,666 $40,666 @ $177,333 $7,333 $2,700 $2,700
Direct Cost of Sales $0 $n en en en en ¢4 2a7 $4,067 $17,733 $733 $1,215 $1,215
Other Costs of Sales 10% $0 $ $407 $1,773 $73 $122 $122
Total Cost of Sales $0 $ $4,473 $19,507 $807 $1,337 $1,337
Gross Margin $0 $ $36,193 | $157,826 $6,526 $1,364 $1,364
Gross Margin % 0.00% 0.00% 4 1 89.00% 89.00% 89.00% 50.50% 50.50%
Expenses document marketplace
Payroll $0 $ $9,583 $9,583 $9,583 $9,583 $9,583
Marketing/Promotion $0 $ $0 $0 $0 $0 $0
Depreciation $0 $ $2,650 $2,650 $2,650 $2,650 $2,650
insurance 0 § DO NOT COPY $833 | $833 | 833 833 9633
Payroll Taxes 15% $0 $ COPYRIGHTED MATERIAL $0 30 30 $0 $0
Other 10% $0 $ $4,067 $17,733 $733 $270 $270
DOCS4SALE, INC.
Total Operating $0 Sl WWW.DOCS4SALE.COM $17,133 | $30,799 | $13,799 | $13336 $13,336
Expenses
Profit Before Interest $0 $1 $19,060 | $127,027 | ($7.273) | ($11,973)  ($11,973)
and Taxes
EBITDA $0 $1 $21,710 | $129,677 | ($4,623) | ($9.323) | ($9,323)
Interest Expense $150 $15( $0 $0 $0 $0 $0
Taxes Incurred ($45) ($45 $5,718 $38,108 | ($2,182) |  ($3,592) | ($3,592)
— sosw dOCSAdsale sl ws s s s
Net Profit/Sales 0.00% 0.00% document marketplace 32.81% 50.14% -69.43% | -310.40% | -310.40%

Page 3




Table: Cash Flow

Appendix

Pro Forma Cash Flow

Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec
Cash Received
Cash from Operations
Cash Sales $0 $40,666 = $177,333 $7,333 $2,700 $2,700
Subtotal Cash from $0 $40,666 = $177,333 $7,333 $2,700 $2,700
Operations
Additional Cash Received
Sales Tax, VAT, HST/GST 0.00% $0 d O C S 4 S al e $0 $0 $0 $0 $0
Received document marketplace
New Current Borrowing $0 $0 $0 $0 $0 $0
New Other Liabilities (interest- $0 $0 $0 $0 $0 $0
free)
New Long-term Liabilities $0 DO NOT COPY $0 $0 $0 $0 $0
Sales of Other Current Assets $0 $0 $0 $0 $0 $0
Sales of Long-term Assets $0 COPYRIGHTED MATERIAL $0 $0 $0 $0 $0
New Investment Received $0 DOCSA4SALE, INC. $0 $0 $0 $0 $0
Subtotal Cash Received $0 $40,666 & $177,333 $7,333 $2,700 $2,700

WWW.DOCS4SALE.COM

dos4sale

document marketplace
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Table: Cash Flow (Continued)

Expenditures Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec

Expenditures from Operations

Cash Spending $0 o bid by ) iy PO 005 $9,583 $9,583 $9,583 $9,583 $9,583

Bill Payments $2,004 $25,416 | $17,127 | $73,648 ($968) | ($2,266)

Subtotal Spent on Operations $2,004 $34,999 = $26,710 | $83,231 $8,615 $1,317

Additional Cash Spent

Sales Tax, VAT, HST/GST Paid $0 $0 $0 $0 $0 $0

Out

e - docsdsale wu s

Current Borrowing document marketplace

Other Liabilities Principal $0 $0 $0 $0 $0 $0

Repayment

Long-term Liabilities Principal $0 $0 $0 $0 $0 $0

Flfemr)lrmen(t)t — : DO NOT COPY m : : :
urchase Other Current 0 0 0 $0 0

Assets COPYRIGHTED MATERIAL

Purchase Long-term Assets $0 DOCS4SALE. INC. $0 $0 $0 $0 $0

Dividends $0 - $0 $0 $0 $0 $0

Subtotal Cash Spent $2,004 WWW.DOCS4SALE.COM $64,099 | $26710  $83,231 | $8615 | $7317

Net Cash Flow ($2,004) (624,333) | $150,623 | ($75,898) = ($5,915) | ($4,617)

Cash Balance | $697 $133,258 | $283,881 L $207,983 | $202,068 | $197,451

dos4sale

document marketplace
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Table: Balance Sheet

Pro Forma Balance Sheet

Appendix

Assets

Starting
Balances

Current Assets

Cash

$2,700

Other Current
Assets

$60,000

Total Current
Assets

$62,700

Long-term
Assets

Long-term
Assets

$233,000

Accumulated
Depreciation

$0

$0

$0

Total Long-
term Assets

$233,000

$233,000

$233,000

Total Assets

$295,700

$293,697

$293,592

dos4sale

document marketplace

DO NOT COPY
COPYRIGHTED MATERIAL
DOCSA4SALE, INC.
WWW.DOCS4SALE.COM

dos4sale

document marketplace

33,258

$283,881

$207,983

$202,068

$197,451

160,000

$60,000

$60,000

$60,000

$60,000

93,258

$343,881

$267,983

$262,068

$257.451

116,000

$516,000

$516,000

$516,000

$516,000

$5,300

$7,950

$10,600

$13,250

$15,900

110,700

$508,050

$505,400

$502,750

$500,100

103,958

$851,931

$773,383

$764,818

$757,551

Page 6



Table: Balance Sheet (Continued)

Appendix

Liabilities and Capital Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec
Current

Liabilities

Accounts $2,000 $102 $102 314,588 | $73,642 $185 ($0) $1,114
Payable

Current $30,000 $30,000 $30,000 $0 $0 $0 $0 $0
Borrowing

Other Current $0 $0 $0 $0 $0 $0 $0 $0
Liabilities

Subtotal $32,000 $30,102 $30,102 d O C S 4 S al e 114,588 $73,642 $185 ($0) $1,114
Current

Liabilities document marketplace

Long-term $0 $0 $0 $0 $0 $0 $0 $0
Liabilities

Total Liabilities | $32,000 |  $30,102  $30,102 DO NOT COPY 114,588 | $73,642 $185 60 | $1.114
e COPYRIGHTED MATERIAL

Paid-in Capital $484,700 | $484,700 |  $484,700 387,700 | $887,700 | 9$887,700 A $887,700 | $887,700
Retained ($221,000) | ($221,000) | ($221,000) DOCSA4SALE, INC. 21,000) | (5221,000) | ($221,000) | ($221,000) | ($221,000)
Earnings

Earnings $0 ($105) ($210) WWW.DOCS4SALE.COM 522,670 | $111,589 | $106,498 | $98,118 |  $89,737 |
Total Capital $263,700 | $263,595 | $263,490 389,370 | $778,289 | $773,198 | $764,818 | $756,437
Total Liabilities $295,700 | $293,697 |  $293,592 103,958 | $851,931 | $773,383 | $764,818 | $757,551
and Capital

Net Worth $263,700 | $263,595 | $263,490 189,370 | $778,289 | $773,198 | $764,818 | $756,437

dos4sa1e

document marketplace
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Appendix

Cad

dos4sale

document marketplace

DO NOT COPY
COPYRIGHTED MATERIAL
DOCS4SALE, INC.
WWW.DOCS4SALE.COM
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