~ Sales Training Program

Laberty Mutaal's Pervonal Markets o the sccond stest grownng personsl hines woter 1 the mdustry, enonad Markets o ides full bnes of
coverage foe prvate passcrger sutomoble, homeowners, vabiable possesons and personal lubdbty throagh s own ales furce i mor: than 150
offices throughout the |/, v diect response centers, appomted Prdentul spents and the mtemet. [t abso offers 2 wde range of traditional
and varuble bée meurance andd aomenty products. Liberty Mutual's affinuty peogram 1 the mdwsan's most-sponsored voluntary auo and home
msurance bencfits program, with ovee |30 affimy sponsoes

PROGRAM OVERVIEW

As 2 Lberty Mutual Personal Markets Sales Repevsentatie you will partpate i 2 Smonth training program! Dunng tranmg you sl be

sponsored for beensng exams, partpate m 1-om-| yob shadows, parcpate i grou traneng classes and work to buskd 2 persorul murketng
plan. s a Sales Representative you wall buld and develop chent eckinonshups withen local eommunies tn promwe oue Auto, |lome and |ike

Insurance products. You well recemve contimuous en-depth trameng and gudance from expeneated Saks professonals. [berty Mutuafs
redatwmshups wth over 13,0000 Affinsy (irvups can be leveraged in tanget customens. Your overall compensation nchudes 3 combunatun of
guarinteed buse sabary, camed commussion, and partiemation 10 ingentre peograns and contests.

Responsibilities:

Sell auto, home & b imsurance peoduces to mdaduals & Affinuty groaps withm assagned termpory wang consubam sellng tochnagues
Idennfy peospective customens wang established lead methods

Counsel and advse prospects and pobeyhokders on matwees of peoteetion and coveragy

Drvekop ansd mantan buosness eelatwonsheys with pobeyholders and sithen the commuenty

Make group prescntations o decison-makers n Mty onganszanons

Achucre saks goals inchachng uotes, aew sakes and rencwals that meet company guadclines

Attasn and mamtan current state msurance beease m peopenty, casualty and bie
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Qualifications:

Hachelor's degree, with s competive academuc stndmg

I xperence un sales or chent service enmmement peefermed

Results onerted with demonstrated ongangabonal and nme management dall
Moy mterpersonal skalls w bukd exppoet with peospective and custing custimens
Aty 0wtk scama-sutonomonsy 1 3 Fist paced eomonment

o Anabytcal skell i anderstand comples coverage detas and undervning gadchnes
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