
Daily Work Plan  
Day      Date      Daily contact goal    

Appointment and Prospecting Times

8:30  

9:00  

9:30  

10:00  

10:30  

11:00  

11:30  

12:00  

12:30  

1:00  

1:30  

2:00  

2:30  

3:00  

3:30  

4:00  

4:30  

5:00  

5:30  

6:00  

6:30  

7:00  

7:30  

8:00  

8:30  

9:00  

Action/Contacts
Farming     

Listings/Previewed    

F.S.B.O.’S     

Previous Client - Follow ups   

Open House Contacts    

Properties Shown    

Expired Listings    

Telephone Prospecting    

Sphere of Influence    

Phone Calls to Make
    
    
    
    

Results
Listing Presentations    

Listings Obtained    

Offers Written & Presented   

Sales Made/Escrows Open   

5 Things I am Grateful For
•

•

•

•

•

5 Things I am Releasing Today
•

•

•

•

•

5 Things I Want to Attract
•

•

•

•

•


	Day: 
	Contact Goal: 
	Page: 
	Appointment Field: 
	0: 
	1: 
	2: 
	3: 
	4: 
	5: 
	6: 
	7: 
	8: 
	9: 
	0: 
	13: 
	12: 
	11: 
	10: 
	9: 
	8: 
	7: 
	6: 
	5: 
	4: 
	3: 
	2: 
	1: 
	14: 
	0: 
	1: 
	0: 
	1: 




	Farming: 
	0: 

	Listings/Previewed: 
	FSBOs: 
	Prev Client Follow Up: 
	OH Contacts: 
	Prop Shown: 
	Expired Listings: 
	Tele Prospecting: 
	Sphere of Influence: 
	Phone Call: 
	2: 
	3: 
	0: 
	1: 

	Listing Pres: 
	0: 

	Listings Obtained: 
	Offers Written & Presented: 
	Sales Made: 
	Grateful For: 
	0: 
	0: 
	0: 
	1: 
	2: 
	3: 
	4: 



	Releasing Today: 
	0: 
	1: 
	2: 
	3: 
	4: 
	0: 


	Want to Attract: 
	0: 
	1: 
	2: 
	3: 
	4: 



