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NTR Tip:

The options for NTR are many when you consider the number of non-profit (and profit) organizations in
your market area that put on events.  Call them up and negotiate for sponsorship benefits that you can
pass on to your NTR customers.  Remember, almost every event has promotional material (posters,
banners, flyers, etc.), product sales opportunities, and sampling opportunities ... all benefits that are
important in attracting NTR clients.
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