Business Development Associate

Job Description:

The Business Development Associate is an important member of the sales and marketing organization at Mobitor,
playing a critical role in company growth. He/She will be responsible for driving new customer sales via lead
generation, lead qualification, opportunity identification and outbound sales activities. The ideal candidate is
competitive, energetic, and passionate about establishing a rewarding career in sales. Successful Business
Development Associates have an opportunity for career advancement by establishing two consecutive quarters of
meeting or exceeding their goals.

Responsibilities include:

- Prospecting and supporting new business acquisition through outbound sales activities

- Delivering prepared sales conversations that describe Mobitor's products and services

- Recording all customer information and maintaining detailed qualification records via Salesforce.com
- Becoming a brand ambassador for Mobitor and Mobitor’s products

Minimum Qualifications:

- High School Diploma or GED

- Proficient in Microsoft Word, PowerPoint and Excel

- Desire to work in fast-paced startup alongside senior leadership

- Proficiency with e-mail and strong written and verbal communication skills

- Professional, Ambitious, Driven, and results-oriented mindset

- Positive attitude, team oriented who can also work independently and meet organizational goals.

Preferred Qualifications:

-4 Year / Bachelor’s Degree

-Experience in Enterprise Lead Generation / Sales
-Experience in the Retail or Medical Devices industries
-Experience with Salesforce CRM tool

Why Join Mobitor?

-Competitive salary with commission opportunity. Health, Dental, and Vision benefits

-Fast-paced growth company culture with a casual and collaborative office environment

-Located across from the street from Walnut Creek BART station and walking distance from downtown
-Opportunity to own the entire sales cycle, from lead generation to negotiation to closing

-Interact with clients, attend trade shows, become a brand ambassador for Mobitor

-Opportunity to develop marketing strategies and take a leading role in growing a young sales team
-Learn from our advisors, a group of former industry executives from companies like HP and FedEx

About Mobitor

Mobitor is a leader in developing cloud-based enterprise applications for the Medical Device and Consumer
Packaged Goods (CPG) Industries and we are taking over the world! We solve hard logistics problems through our
Mobile & Web Clients for companies such as Johnson & Johnson, Safeway, and Stryker



