
AMSCO Limited is a limited liability company registered in Nigeria under No. RC 156754

JOB DESCRIPTION

Showroom Sales Person 

 Location: Lagos - Nigeria
 Gross Monthly Salary: Attractive
 Job Type: Permanent
 Sales Commission: 1% of net sales 
 Use of company vehicle: motorcycle once confirmed
 Holiday pay: 8% annual salary
 Reporting to: Branch Manager
 Expected annual sales turnover: minimum 365 motorcycles in the first year.

Profile:

 Experience required is minimum 5 years.
 Fully qualified and experience in Sales specifically showroom sales.
 University degree in related field.
 Completely computer literate with excellent knowledge in Microsoft Office (particularly Excel, word and 

PowerPoint) and in the use of Internet-based resources. A test will be carried out during the interview.
 Experience in two wheels, three wheels and four wheels motorcycles.
 Fluent in English, a second or third language is a plus (preferably Italian or French).
 Excellent Communication skills, organisational skills, self motivation, results-oriented with a positive 

outlook, customer oriented, punctuality, ambitious, clear focus on high quality and business profit, mature, 
credible, perceptive, positive attitude, and articulate.

 Must be well-connected and be able to provide the company with a list of potential contacts. 
 Other personal traits: reliable, tolerant, determined, well presented, businesslike, polite, well-mannered, able 

to get on with others, a team-player, resourceful and creative.
 Able to develop and maintain a computerised customer and prospect database.
 Able to prospect for new potential sales.
 Respond to and follow up sales enquiries.
 Maintain and develop existing and new customers through planned individual account support, and liaison 

with internal order-processing staff.
 Flexibility is required and ability to work extended hours when required without it upsetting domestic 

situation.
 Experienced in international and multicultural environments is essential.

The Role:

The company’s main activity is the sales of two wheels, three wheels and four wheels motorcycles and light 
transportation vehicles for government, corporate and private sectors. You will be dealing with showroom sales for 
civilian use only. It is expected of you to know all your products very well as to be able to advise any customer 
according to specific requirements. You will attend to all clients walking in the showroom whether they are for 
corporate, civilian or government sales and direct them accordingly. You will always be polite, well-mannered and 
respectful towards all customers. You will be trained in riding motorcycles. You will follow up promptly on any 
sales lead and enquiries for civilian sales. You need to be able to identify opportunities for potential business and 
follow up on them. You will treat any enquiries promptly and appropriately. You will communicate with other 
departments involved in the various processes. You will attend sale meeting on a weekly basis and thrive to reach 
set sales targets for the week as well as for the short term and long term sales targets. You will be involved in after-
sales services and making sure your customers are always happy. You will also participate in the creation of 
marketing collateral for civilian bikes and light transportation vehicles and it will be your responsibility to update 
them. The initial location for this position is Lagos but you may be required to be transferred to other parts of the 
country as the company expands.

How to apply:

Send your letter of motivation along with a brief CV to support@amscolimited.com . 
Candidateship take minimum two weeks to be viewed. You will receive a response from us by email.


